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AHIJIOMOBHI TEPMIHU B Ir'Ajq1Y31 MAPKETHUHI'Y:
NPOBJIEMHU BIITBOPEHHS YKPAIHCHKOIO MOBOIO

MoBa MapKeTUHTY Ma€ HU3KY XapaKTepPHHUX PHC, 1110 BUKIUKAIOTh HAYKOBHI 1HTEpEC 1 € Impeame-
TOM JIOCJIIIPKEHHS B MEXaX Cy4acHOT JIIHTBICTUKY Ta TIEPEKIa03HABCTBA. 3 OISy Ha T€, 1[0 MapKe-
THUHT SIK Tally3b € BIJTHOCHO MOJIOJIOI0, TUHAMIYHOIO 1 TICHO MOB’SI3aHOIO 13 CYCNUIbHO-€KOHOMIYHUMHU
tpancpopmanisiMu XX—XXI cToniTh, BOHa CTAaHOBUTH MEPCIEKTUBHE CEPEAOBUIIE ISl BUBYCHHS
TEPMIHOJIOTIYHOT CUCTEMHU. MapKeTHHTOBI 1 peKJIaMH1 TEKCTH JAIOTh 3MOTY IIPOCTEKUTH eTamnu (Gop-
MyBaHHS, pO3BUTKY Ta (DyHKI[IOHYBaHHS BIIOBIAHOT TEPMIHOCUCTEMH.

BuBueHHS aHITIOMOBHOI TEPMIHOJIOT] B raly3sIX peKJiaMu il MAapKeTHHTY € 0COOJIMBO aKTyaJlbHUM
y KOHTEKCTI Ino0atizalii KOMyHIKaTUBHOTO MpocTopy. OCKUIBKY aHIIiiChbKka MOBa BUKOHY€ (DYHKIIIO
MIXKHapOIHOT MOBU O13HECY, OUIBLIICTh KJIFOUOBUX MOHSTH 1 TEPMIHIB y L1l cepi MaroTh aHITIOMOBHE
MOXO/KeHHST abo Oe3nocepeiHbO (PYHKILIOHYIOTh B aHIIIHCHKOMY MOBHOMY IPOCTOPIi. 3aCBOEHHS
3a3HaYEHOI TEPMIHOJIOTII CIpHUsi€ HaJaroJ)KeHHIO €(eKTUBHOI NMpodeciiiHol KOMYHIKAIil 3 MiXKHa-
POIHUMH HapTHEPAMHU, PO3YMIHHIO aKTyaJlbHUX Tajly3€BUX TEHJCHIIIH, a TAKOK CTBOPEHHIO pe3yJib-
TaTUBHUX PEKJIaMHUX cTpareriil. Tak, BUBUEHHS 0COONMBOCTEN NepeKIaay aHIIIOMOBHUX MapKETHH-
TOBUX TEPMIHIB € HAJ3BUYANHO BaXKJIMBUM IJIs MPO(deCciifHOro CTaHOBJIEHHS Mepekiaaadya Ta Horo
YCHIIIHOI AISUIBHOCTI Y cepl peksiaMu i MapKETUHTY.

Teopetnyni 3acagy BUBYEHHS TEPMIHOJIOTIT Ta TEPMIHOCHCTEM AHINIMCHKOI 1 YKPaiHCHKOi MOB,
a TaKoXX MPOOJIEM MEepeKIay peKIaMHOI Ta MAPKETHUHTOBOI JIGKCUKH YKPATHCHKOIO MOBOIO BHCBIT-
JIEHO B HAyKOBOMY JIOPOOKY SIK BITUM3HSIHUX, TaK 1 3apyOIKHUX AOCTIAHUKIB. 30KpeMa, METO0JI0T14-
HOIO OCHOBOIO IILOTO JOCIIHKCHHS CIYTYIOTh Tipaill Takux yueHux: R. Goeke, M. Danesi, J. Scully,
O. I'ytupsxk, O. €roporoi, B. Imenko, T. Kusk, K. MipommaukoBoi, [[. Murnkana, T. CeMHTiHIBCHKOT,
P. Cramtok, H. IOpuenko Ta iH. IxHi HanpaIioBaHHs CTaHOBJIATH (yHIAMEHT [ aHalli3y CTPYKTYp-
HUX, CEMAaHTUYHUX 1 (PyHKITIOHAILHUX OCOOIMBOCTEH CIEIiai30BaHOi TEPMIHOJIOTIT y chepl Mapke-
TUHTY Ta peKJiaMH, a TaKOX JIJIsl BU3HAUEHHS €(DeKTUBHUX CTpaTerii ii mepekiamy.

MerToro HayKOBOi pO3BIIKM € BU3HAYEHHS LUISIXIB NEPEKIIay aHIJIOMOBHOI PEKJIaMHOT Ta MapKe-
TUHTOBOI TEPMIHOJIOT1{, @ TAKOXK CTpATET1i BIATBOPEHHS IUX MOBHUX OJJMHUIIb YKPATHCHKOIO MOBOIO.
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CydacHi opranizariii, 30kpemMa Ti, SKi aKTUBHO BHKOPHUCTOBYIOTh KOMYHIKAIliiHI 1HCTPYMEHTH
B MapKETHHTOBIH JIsJILHOCTI, IPAarHyTh 3aCTOCOBYBaTH €(EKTUBHI METOIM BILIMBY, OPIEHTOBaHI Ha
CHOXHMBa4ya, 3 METOIO MiJBUIICHHS yBaru 10 PeKJIaMHUX MOBIJIOMIIEHb Ta CTUMYJIOBAHHS MOIMUTY
Ha MeBHI ToBapu 4M mociyrd. Okpemi KOMIMaHii aKTHUBHO 3aJIy4alOoTh COIlajbHI MeJia K KaHaj
MIPOCYBAHHS, OPIEHTYIOUYUCH HA €MOLIMHO 3HAYYII IS I[IJIbOBOI ayIUTOPii MOTUBH — HaIlIOHAJILHY
1ICHTUYHICTh, HOCTAJIBI110 32 baThKIBITMHOO, TParHeHHs 10 30€peKEeHHS KyJIBTYPHOTO 3B’SI3Ky a00
JOCTYITy IO aBTEHTUYHOI mpoaykiii. Takui miaxig BUABISETbCS 0COONMMBO €(EKTHBHUM Y POOOTI
3 A1acCOpOIO YW MpeACTaBHUKAMU HalllOHAJLHUX MEHIIWH, Ki MPOKMUBAIOTh 3a KopaoHoM (Hashem
et al., 2024, p. 292).

Cy4acHu#l pO3BUTOK aHIIIIMCHKOI MOBU B1JI3HAYAETHCS MOCUJICHHSM POJIi TEPMIHOJOTIYHUX CHC-
TEM, 30KpeMa aHITIOMOBHOI €KOHOMIYHOI TEpPMIHOCHUCTEMH, SIKa OXOIUIIOE Takl raiysi, Ik Mapke-
TUHT, (iHAHCH, MEHE/DKMEHT Ta 1HII chepr eKOHOMIYHOTO 3HaHHS. TepMiHOCHCTEMa MAapKETHHTY
B aHIJIIMCHKIN MOB1 JUHAMIYHO €BOJIFOI[IOHYE BIMOBITHO 10 TpaHChOpPMAIliii €eKOHOMIKH, IMPOIIECIB
nudposizaiii Ta 3MiH y cdepi MDKHAPOIHUX BIHOCHH 1 elleKTpoHHOTO Oi3Hecy. Lle, cBoero uep-
rO10, 3yMOBJIKO€ 3pOCTAHHS 1i BIUIUBY Ha JICKCUYHUM CKJI1aJ] YKPATHChKOI MOBH, CIIPUSIIOYM AKTUBHOMY
3aIM03MYCHHIO TEPMIHIB Ta ajanTallii aHIJIOMOBHHMX KOHIICTITIB Y BITYU3HIHOMY MOBHOMY IIPOCTOPi
(Bockoboiinuk & Tarinbiesa, 2022, c. 148—153).

Jlnst mepekiiagadiB MmosiBa HOBUX TEPMIHIB, 1X 3al03WYEHHs, MOMIUPEHHS Ta aKTHBHE (PYHKIIIO-
HYBaHHS B MPOQECIHHOMY AUCKYpPCI CTAHOBJISTh CEPHO3HUN BHUKJIHUK, IO 3yMOBIIIOE HEOOXiTHICTH
He JIMIIE BOJOJIHHS NepeKiaalbKuMu TpaHcpopMalisiMu, a i 3aCTOCYBaHHS KPEaTUBHOTO MiAXOAY
3 METOIO0 aJICKBAaTHOI penpe3eHTallli IHIIOMOBHHX TEPMiHIB 3aco0amu Ii1boBOi MOBU. OcoOauBO1
CKJIaIHOCTI HaOyBa€ Mepekiajl aHIIOMOBHOI MapKETHHIOBOI Ta PEeKJIaMHOI TePMIHOJIOr1, 3 OISy
Ha 1i oJT1iceMiro, BIICYTHICTh YCTAJICHUX €KBIBAJICHTIB y MOBI IEpeKyIaay, BAKOPUCTAHHS CIICHT13MIB,
npodeCciifHOTO KaproHy, adpeBiaTyp, a TaKoX crienudiky TepMIHOTBOPEHHS, IO CYTTEBO BiApI3HS-
€TBhCS B aHIVIIACHKIN Ta YKpaTiHChKiN MOBaX.

®DaxiBII-TEOPETUKU W MPAKTUKH TMEpPEeKJIaay MaBHO 3IWIUIMCS HA JYMIIl, 110 JOCSTHEHHS C€KBi-
BaJICHTHOCTI IIPH TMEPEKIIali BUMarae He JIMIIe ITTHOOKUX 3HaHb Yy BIAMOBIIHINA IMPEIMETHIN ramy3i,
a ¥ BOJIOMIIHHS CIIEI1aJ1I30BaHOI0 TEPMIHOJIOTIEI0 PITHOI MOBOIO Ta PO3yMiHHS 3HaY€Hb IHIIOMOBHHUX
TEPMiHIB Y KOHKpETHOMY KOHTeKCTi (MipomHukoBa, 0.71.). OCHOBHUM 3aBAaHHAM IEPEKIaay MapKe-
TUHTOBUX TEPMiHIB 3 aHIVIIICHKOI MOBU Ha YKPATHCHKY € 3a0€3MeUeHHS MaKCUMAaJIbHO TOYHOI Iepe-
Jladi 3HAYCHHS BUX1THOTO TEPMiHA 3 ypaxXyBaHHAM JIITEpaTypHUX HOPM, MOBHUX OCOOJIMBOCTEH 1 BiJI-
MOBIAHUX NEpeKIaallbKuX cTpareriii. JlocsrueHns uiei MeTu nepeadadyae BUKOPUCTAHHS IIUPOKOTO
criekTpa TpaHcdopmarlii, cepel SKuX BaKJIUBY POJb BIIITPAIOTh KOHTEKCTyasIbHI 3aMiHU — CHTYa-
1111, KOJIM Yepe3 KOHTEKCTyalbHI 0COOIMBOCTI MepeKiIaad CBiIOMO BIIMOBIISIETHCS BiJl OYKBaJIbHOTO
MepeKsIay, BiIJIal0ouu IIepeBary BapiaTHBHOMY a00 a/laliTOBAHOMY BiJIITOBITHUKY.

[lin yac mepekiaay MapKEeTHHTOBHX TEKCTIB, 30KpeMa TEPMIHOJIOTIYHUX CIIOBOCHOIYYEHb Ta
abpeBiaTyp, 0coONMMBOI yBaru notTpedye BpaxyBaHHs iXHIX JIGKCHKO-IPAMAaTHUYHUX XapaKTEPUCTHUK.
[Iomo TepMIHOJIOTIYHOI €KBIBAJICHTHOCTI, TO BAPTO 3a3HAYMTH, 110 THUITOJIOTIYHI BIAMIHHOCTI MiX
AHMITIMCHKOIO Ta YKPATHCHKOIO MOBAMHU 3yMOBIIOIOTH BAHUKHEHHS IEBHUX CEMAHTUYHUX PO301KHOC-
Tel MpH nepenavi 3MiCTy TEPMIHIB y TIEpEKIali, o NoTpedy€e THYYKOTO MiAXOMy Ta BUCOKOTO PIBHS
MOBHO{ KOMIIETEHTHOCTI 3 OOKY Mepekiaaaya.

OpnHuM 13 6a30BUX MPUHOMIB IEPEKIIaTy TEPMIHIB € BUKOPUCTAHHS JICKCUYHUX eKBiBajieHTIB. [1i
€KBIBaJICHTOM PO3YMIIOTh YCTaJIEHY JICKCUUHY BiJAMOBIAHICTH, sIKa TIOBHICTIO 30ira€ThCs 3a 3HAYCH-
HSIM 3 IHIIOMOBHOIO TEPMiHOJIOTIYHOIO OJMHUIICI0. JIeKceMu, 1110 MaroTh TOYHI BiJIMTOBITHUKH B yKpa-
THCBHKI MOBI, BIJIITPAIOTh KJIIFOUOBY POJIb Y MPOIECi MEPEKIAAY, OCKIIBKHA (POPMYIOTh KOHIIENITYalIbHY
OCHOBY TEKCTy W CIYTyIOTb OpPIEHTHPOM JJisi BU3HAYCHHS 3HAYEHb IHIIUX JIEKCUYHUX OIMHMIIb.
Ix HasBHiCTBH mae 3Mory ineHTU]IKYBaTH Tady3b 3HAHb, 70 AKOI HAJEKHUTH TOH UM iHIIMI TepMiH.
BoaHouac momyk MoBHOIIIHHMX €KBIBAJICHTIB JIJIsl AHIVIOMOBHHMX TEPMIiHIB MOXE YCKJIAJHIOBATHUCS
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iXHBOIO 0araTO3HAYHICTIO: 3aJICKHO BiJI KOHTEKCTY W rajy3i BXXKHUBaHHS TEPMIHH MOXKYTh HaOyBaTh
PI3HUX CMHCIIOBUX BIATIHKIB. Y TaKUX BUIAJKAX HE 3aBXKIHU JOIUIPHUM € BUKOPUCTAHHS ITOBHOTO
a60 abCOJIIOTHOTO €KBIBaJICHTA.

Jlo TepMiHiB, 110 MalOTh OJHO3HAYHI BIAMOBIJTHUKM B YKPAalHCBKIM MOBi, MOJKHA 3apaxyBaTu:
market — «puHOK», accreditation — «akpeauTallis», buyer — «IOKyIelb», impact — «BIUIMBY,
purchasing — «kymiBis», money — «rpoimi», tabloid — «rabmoiny», warranty — «rapanris», quota —
«KBOTa». IX mepeksIaj He BUKIMKAE CyTTEBUX TPYMHOILIB i 31€6iIbIIOr0 NpeACcTaBIeH i y 3arallb-
HOMOBHHUX Ta CIellia1i30BaHuX CI0BHUKax. HaToMicTh 10 OaraTo3HauHUX TEPMiHIB, 3HAUCHHS IKUX
BapiIOIOTHCS 3aJICKHO BijJ MpeaMeTHOi cdepu, HajdexaTh: account: y cepl eKOHOMIKH — «paxy-
HOK»; Y KOHTEKCTI U(PPOBUX TEXHOJIOTIH — «OOTIKOBHH 3aIUC», «OCOOUCTUN KaOIHET»; Yy XYI0XK-
HIi JTiTepaTypi — «po3M0Biaby; absorption: y XiMmii Ta (hapMaKoIorii — «ITOTJIMHAHHS; Y MEAUITMHI —
«BCMOKTYBaHHS», «3aCBOEHHS»; Y (PIHAHCAX — «OCBOEHHSI KOIITIBY; Y MAPKETHUHTY — «abcopOarris
(po3moaiyl MOCTIMHKMX 1 3MIHHUX BUTPAT HAa MPOAYKIIi); dumping: y TEXHIYHOMY KOHTEKCTI —
«CKHJIaHHS» (HANIAIITYBaHb TOIO); B €KOJIOT1i — «CKMAaHH» (BIIXOIB); Y JIEKCUKOTpadii — «1moxo-
BaHHs»; Y OyIIBHUIITBI — «BIICHIIAHHY; Y cepi MIXKHAPOIHOI TOPTiBII — «JIEMIIHI» (peai3alis
TOBapiB 3a 3HIHKCHUMH IlIHAMHU). 3 OIVIAY Ha Iie, €(DeKTUBHUN NEepeKIIal TEPMIHOJIOTIT oTpedye
KOHTEKCTYaJIbHOTO aHaJli3y Ta mpodeciiiHoi 00i3HaHOCTI Nepekiagada B MeKax KOHKPETHOT Mpe/I-
METHOT Tary3i.

VY cydacHOMY TepMIHOJIOTIYHOMY arapari raixy3i MapKEeTHHTY Ta PEKJIaMU 3HAYHY YaCTKYy CTaHOB-
JIATh OJUHUIII-a0peBiaTypH. 3 OIS AY Ha JOMIHAHTHY POJIb aHIIIIHCHKOI MOBH SIK TIIOOQIBHOTO 3aC00y
MDKHapOJIHOT KOMYHIKaIlii, 30kpeMa y chepi mudpoBoro 0i3HECY W €IeKTpOHHOT KOMEpIlii, aHTIIO-
MOBHI a0peBiaTypu akTUBHO (YHKITIOHYIOTh K Y PO ECIHHNX TEKCTaX, TaK 1 B OHJIaH-KOMYHIKaIlii.
[Iporiec ckopoOYEHHS CKJIAIHUX 0araTOKOMIIOHEHTHUX OJMHHIIb HE € BHIIAJKOBUM, a 3IIHCHIOETHCS
BI/IMOBITHO /10 3aKOHOMIPHOCTEH CIIOBOTBOPEHHS, 110 NMPUTAMaHHI aHTJIINChKiN MOBi. AGpeBiarist —
OJIVH 13 TPOJYKTUBHUX CIIOCOOIB YTBOPEHHS BTOPMHHUX HOMIHATUBHUX OJMHUIb, SIKi 3a0€31e4yI0Th
BHCOKY 1H(GOPMATHUBHICTh Y KOMIIAKTHIN, 3TOPHYTIH (OpMi, 110 BOAHOYAC € 3PYUHOIO ISl CIIPHUI-
HSATTS.

Hapenemo kinpka npuxnaniB: COGS (Costs of Goods Sold) — BapricTh peanizoBaHoi NPOIYKIIii,
110 OXOIUTIOE BUTpaTH Ha BUpoOHUIITBO ToBapy; BANT (Budget, Authority, Need, Time) — monens
kBaTidikalii HIOTeHIIHHUX KIIE€HTIB Y cepi mpoaaxis 1 MapkeTuHry; AOV (Average Order Value) —
CEpEe/IHIN 4YeK; MOKa3HMK, KU BUMIPIOE cepenHio cymy oaHiel mokynku kmieHnta; CSS (Customer
Self-Service abo Cascading Style Sheets, 3amexHo0 BiJ KOHTEKCTY) — a00 cMCTEMa MIATPUMKH KITi-
€HTIB Y MAPKETUHTOBOMY CEpPEIOBHII, 400 TEXHOJIOTIA CTUIII3aIliil B iHTepHeT-TiporpamyBadHi; DTC
(Direct to Consumer) — cTparerisi MpsSIMOTo MPOJAXKYy, 3a K01 KOMIIaHis peajizye MPOoayKIlio Oe3Io-
CEPEIHBO CIIOKUBAYY, OMUHAIOYH MOCEPETHUKIB (THUIIOBO ISl €JIEKTPOHHOT KOMEPITii).

OnHUMHM 3 TOJAaTKOBHUX TPYAHOIIIB Y MPOLIEC] MePEeKIIaay MapPKETHHTOBHX Ta PEKJIAMHUX TEPMiHIB,
30KpemMa abpeBiaryp, € SBHILE OMOHIMITI — KOJIM OJTHAKOBI 3a rpadiyHuM 0()OPMIICHHSIM CKOPOYCHHS
MOXXYTbh MaTH Pi3H1 3HAYCHHSI 3JICIKHO B1JI TaJTy31 BAKUBaHHSA. Y TOMIOHUX BHIaAKaxX 06€3 T0CTaTHOTO
KOHTEKCTY BCTAHOBHTH TOYHE 3HAUEHHS TEpMiHA JIUIIE 3a 1oro ¢opmoro OyBae ckiagaHo. [Ipoiiro-
CTPY€EMO 1€ TBEPIIKCHHS JIaJIi.

Tax, PPI y mapkeTHHrOBOMY KOHTEKCT1 03Ha4ae Pay Per Impression — Mojenbs OHIaH-pEeKIIaMH,
JIe oruIaTa 3IHCHIOETHCS 3a KUTBKICTh IEpenisiiiB. Y BeOau3aiini 11 abpepiarypa nmo3navae Pixels Per
Inch — moka3HuK MIUIBHOCTI 300pakeHHs, a B MenuinHi — Proton Pump Inhibitors (inri6iTopu npo-
TOHHOI TTOMITH ), TIPENapaTH, 110 3HIWKYIOTh CEKPEIIiI0 IIITYHKOBOTO COKY.

PSA y cdepi komyHnikamiit — Public Service Announcement, cortiajibHe MOBIIOMJICHHS, IO 0€3-
KOIIITOBHO TPAHCIIOEThCA Meaia. B aBToMoOUIbHINM 1HTyCcTpii PSA mo3nauyae dpaHIry3bKuii KOHIIEPH
Peugeot Société Anonyme, a B MeAMYHOMY KOHTEKCT1 — Prostate-Specific Antigen, Bua giarHocTr-
HOTO TECTY.
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QVC y mapketunry tpakryethes sk Quality, Value, Convenience — Tpu KITI0YOB1 XapaKTEPUCTHKN
toBapy / mociyru. B IT s abpesiarypa moske mo3Hauatu hopmar ¢aiiiny, a B iuppoBUX Meaia — IHHO-
BaIliifHy CTPUMIHIOBY TUIAT(GOPMY 3 TOCTYIIOM JI0 EKCKIFO3UBHOTO KOHTCHTY.

Y KOHTEKCTI MepeKiaay TepMIHOJOT1i MapKETHHTOBOI Taly31 TaKOX CIOCTEPIraeThCsi aKTHBHE
BUKOPUCTAHHS CIIOBOCITIONYYEHb 13 MPUHMEHHUKAMHU, 110 BUMAarae J0JaTKOBOi yBarw 10 CHHTAaK-
cuuHOi cTpykTypu. Hanpuknan: elevator pitch — ctucna i nepexoninBa npe3eHTartis iaei abo mpo-
nyKTy; accreditee person — oco0a, y MpUCYTHOCTI SIKO1 3M1HCHIOEThCA akpeauTailis; to acknowledge
the compliment — BUCIIOBUTH BISYHICTB 32 BU3HAHHS; acquisition by conquest — 3aBOJIOAIHHS aKTH-
BaMU IIJIIXOM arpeCUBHOTO MOTIMHAHHS, USEr experience — JOCBi KOpUCTyBava ITiJ 9ac B3aeMOIii
3 mpoaykToM; brand narrative — icTopist OpeHIy SK CKIaJHUK MapKeTHHIOBOI CTpaTerii; evergreen
content — KOHTEHT JIOBTOTPHUBAJIOTO XapaKTepy, 1o 30epirae akTyajabHICTh 1 TeHepYe Tpadik y mep-
CHEKTHUBI.

VY ckiaai MapKETHHTOBOT TEPMIHOJIOTIT BUPIZHAETHCS HU3KA TEPMIHOJIOTTYHUX CJIOBOCIIONYYCHbD,
SIK1, HE3Ba)KAIOUM HAa HASIBHICTH YCTAJICHUX €KBIBAJICHTIB B YKPaiHCHKIN MOBI, HE 1 UISITAIOTh TOCIIB-
HOMY MEpeKIaioBi. Y MOAIOHUX BHUITAIKaX CTPYKTYPHI KOMIIOHEHTH OPUTIHAIBLHOTO TepMiHA HE 30i-
raloThCs 3 BIIMOBIIHUMH €JIEMEHTAMU B MOBI TIEpeKIIaly. Xo4a TaKi TepMiHH TPAIUISIOTHCS B CTIeIlia-
J30BaHUX TEKCTAaX HE HAJITO YaCTO, BOJIOIIHHS CTPATETISIMU 1X aJIEKBaTHOTO MEPEKIIAAY € BAXKIHBUM
YHHHUKOM TPOQECiiiHOT KOMIIETEHTHOCTI TepeKiagada Ta CyTTEBO BIUIMBA€E Ha SIKICTh NMEPEIaHHs
3MICTY B TaJIy3€Bili KOMYHIKaIlli: private nuisance (Jukepeno HeOe3MeKn) — 1€ BT MOPYIISHHS MpaB
BJIaCHOCTI; cut-throat competition (KoHKypeHTHa OopoTb0a), loss leader (momymsipamii TOBap, IO
MPOJIAETHCS 32 3aHUKCHOIO I[IHOIO 3 METOIO 3aTyYEHHS MTOKYTIIIiB) TOIIO.

OpnHuM 13 MOMMPEHUX MPUUOMIB MEepeKIany y chepi MapKEeTHHTY € TpaHCIITepallis, sIKy ITHPOKO
3aCTOCOBYIOTh IS Tepeaadi Ha3B KOMMaHid, Kopropalliid Ta ¢iHaHCOBHX ycTaHoB. ba Oimble,
YMMaJo0 TEPMiHIB MApPKETHHIOBOTO TUCKYPCY 3all03MYCHO M a/JIanTOBaHO J0 YKPaiHChKOi MOBH caMe
IUISIXOM TPpaHCIITeparlii, o 3abe3meuye iX BIi3HABaHICTh 1 30epekeHHs MpodeciitHOT 1IeHTUYHOCTI.
JlocmiKeHHS MapKETUHTOBUX CJIOBHHUKIB CBIIYMTH MPO aKTHBHE (PYHKIIIOHYBAaHHS TaKMX TEPMIHIB,
SIK «TapreTUHT» (BU3HAYEHHS IIJILOBOI ayaWTOpii 3 (JOKYCOM Ha KIIFOUOBUX CIIOKHBYMX Tpyrax),
«peTapreTHHr» (MMOBTOPHA peKiiaMa JIjIsi KOPUCTYBAYiB, SIKi BXKE B3a€MOJIISUIN 3 IPOAYKTOM), «(haHe
(JmiiiKa mpogaXxkiB), «XeIITer (KIFY0BE CJIOBO JIJIsi MAPKYBaHHS Ta MONTYKY KOHTEHTY ), «BIJKET (eJe-
MEHT CaiTy, 10 CIpusie 300py AaHUX Ta 3aJyYCHHIO BiABITyBauiB), «puTeiiaep» (cyd’ ekt po3apio-
HO1 TOpriBii), «rpodi™» (MpubyTOK), «cepBicy (mocayra abo cuctemMa 00CIyroByBaHHS), «XOMTECT)
(TecTyBaHHS MPOAYKTY B JIOMAIIIHIX YMOBaX), «0aHep» (rpadiyHa pekjiaMHa OAUHHII), «BOPKIIIOI
(mpakTuKoOpieHTOBaHA (hopMa IpyHOBOI B3a€MO/IIT 3 KOHKPETHOIO METO0). 3aCTOCYBAaHHS TPAHCJIITe-
parttii B mepekiaii moaiOHUX OJUHHUIIb 3yMOBJICHE MOTPEOOIO Y MIBUKOMY BKJIFOUCHHI HOBHX MOHSTH
JI0 MOBHOTO i mpodeciitHoro o0iry, 1o 3ade3neuye 30epekKeHHs] CEMaHTUYHOI TOYHOCTI Ta JIETKICTh
CIIPUIHSATTS B yMOBaX I7100aj1i30BaHOTO 1H()OpMAIIHHOTO CepeIoBHUIIIA.

Cepen cydacHMX MapKETHHTOBUX 1 PEKJIaMHUX TEPMIiHIB BUAUISETHCS HHU3KA TaKUX, MEPEKIIa
SIKAX JIOUUIBHO 3IHCHIOBATH MIJISXOM KaJbKyBaHHSI, TOOTO JOCIIIBHOTO BiATBOPEHHSI CTPYKTYPHHX
€JIEMEHTIB 1HIIOMOBHOTO TE€pPMiHA 3 ypaxXyBaHHSIM HOPM IiJIbOBOi MOBH. Llei miaxia BUSBISETHCS
e(EKTUBHUM Yy BHUIIQJIKAaX, KOJHM IHIIOMOBHA JICKCUYHA OJWHUIISI MA€ YiTKY BHYTPIIIHIO CTPYKTYpY,
sIKa JIETKO TIEPENAEThCs YKPAiHChKUMHU MOBHIMH 3aCO0aMH.

Jlo Takux TepMiHiB, 30kpeMa, HasexuTh affiliate marketing, o B ykpaiHcbKkOMY THCKYypci (PyHK-
LIOHYE SIK «TAPTHEPChKUI MapKETUHI» 1 03Ha4a€e (opMy MapKETUHIOBOI B3aEMO/Ii1, 3 SIKOi KOMITaHis
BHHATOPOJIKYE MapTHEpa 3a 3aiydeHHs Tpadiky ado kiieHTiB. Takoxk Tepmin agency of record mepe-
KIIQ/IA€ThCS SIK «areHTCTBO 3aITUCY» Ta BUKOPHCTOBYETHCS JUIS TIO3HAYEHHS areHTCTBA, 10 KOOP/IH-
Hy€ peKJIaMHI Kammadii kommaHii. BxkuBanuii y nudpoBomy MapkeTuHry TepmiH agile marketing
KaJIbKY€ThCSI SIK «THYYKHI MAPKETUHT» 1 [I03HAYAE aJIANITHBHY MOJICITh YIIPABIiHHS IPOEKTAMH, 3aI10-
3UYEHY 31 chepH po3poOKH IPOrpaMHOTo 3a0€3MeUCHHS.
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Tepmin attribution modeling BiATBOPIOETHCS K «aTpUOYIIiTHE MOJICTIOBAHHS 1 CTOCYETHCS aHA-
JITAYHOT MOJIEII, sSIKa OILIHIOE BaroMiCTh KOXKHOTO KaHay a00 B3aeMOJIli y TOCATHEHHI LJIeH Tpo-
naxy. Brand personality, a6o «OpeH10Ba 0COOUCTICTBY, OMUCYE HAOIP JFOICHKUX PHUC, 32 IOITOMOTOI0
SIKUX KOMITaHis (hopMye eMOLIMHMM 3B 30K 31 criokuBadeM. KanbkyBaHHs TepMiHa content strategy
SIK «KOHTEHT-CTpATeTish» J1a€ 3MOTYy TOYHO IEpeaaTd CyTh AISUIBHOCTI 31 CTBOPEHHS, YIpaBIiHHS
1 Y3TOJDKEHHS KOHTEHTY BiJIMOBITIHO 10 Oi3Hec-muie. [logionum unnom display advertising BizoOpa-
XKAEThCA y GopMi «MeiiiHa peKIamMay 1 Mo3HaYae BUKOPUCTAHHS Bi3yalbHUX 3ac00iB (300paxkeHb,
OaHepiB, BiZ€O) /I OHJIAWH-TIpocyBaHHS. Tepmin dynamic content mepeKIagacTbCs K «IUHAMIY-
HUI KOHTEHT» 1 03HAa4a€e MEePCOHAII30BaHMI BMICT, 110 aJaNTYEThCS 10 KOHKPETHOTO KOPUCTYBaYa.
VY Mexkax CTpareriyHoro mijaxoay 10 TUIaHyBaHHS AISUTBHOCTI TepMiH marketing process BXKUBAEThCS
SIK «MAapKETHUHTOBUH MPOIEC» — MOCIIIOBHICTh KPOKIB BijJl po3po0OKu 110 peanizariii crparerii. Oco-
ONMMBHI 1HTEpEeC BHKJIMKAE MOHATTA marketing myopia, mepekyiaieHe siKk «MapKeTHHIOBa KOPOTKO-
30piCThY, 110 O3HAYA€ OOMEKEeHE OaYEHHST KOMIAHIE0 MapKETUHIOBOI JISITBHOCTI JIMIIE SIK TPOIECy
npogaxy. llle omHMM NpUKIIATOM KalbKyBaHHS € TepMiH native advertising, 1o mepenaeTbes K
«HaTHBHA pekiaMa» — (opMar peKJiaMH, IHTErPOBaHUH Yy Bi3yalbHY i 3MICTOBY CTPYKTYpy IUIaT-
dhopmu, J1e BOHA PO3MINITYETHCSA, O€3 MMOPYIICHHS 1i 3arajJbHOTO CTHIIIO.

OnucoBuii cnoci® BiATBOPEHHsI 3HAYCHHS TEPMIHIB y Taly3l peKjIaMu Ta MapKETUHTY 3aCTOCO-
BYETHCS MPH MEPEKIIAJIl TAKUX MOHATH 1 peatii, Kl TIIbKA MOYUHAIOTH 3’ ABISATUCS B YKPAiHCHKOMY
Oi3Hec-npocTopi. [lepekiian 3HaYeHb TAKKX TEPMiHIB MOMIIMBHUH JIMIIIE MUISIXOM PO3KPHUTTS U J10/1aT-
KOBOTO TOSICHEHHSI 3MICTy HOBUX TE€PMIHOJOTIYHUX OIUHHUIIB: Search ads (NMOIIyKOBE OTOJIOIICHHS),
contextual advertising (KOHTEKCTHA pekiama), blind product test (cnine TectyBaHHs), lead (MOTEH-
HIMHAK KITIEHT), on-page optimization (BHYTPIIHS onTUMI3aIlis), clickbait (macTka ajig KOPUCTyBayva,
sIKa CIIOHYKa€ WOTO KIIAIHYTH 110 PEKJIAMHOMY OTOJIOIICHHIO), price sensitive buyers (OKyTIIi, 9y T-
JIMBI J10 3MIHH IIiH), case (HEBEIWKa, aje CaMOIOCTaTHs 1CTOPis PO Te, IK KOMIaHis BUpimuia (abo
HE BUpIiIIMIA) MpobaemMy, 110 BUHUKIIA B KIIIEHTa, market share (CTaH KOMITaHil Ha pUHKY BITHOCHO
KOHKYPEHTIB).

Tak, y cyyacHOMY KOMYHIKaTHBHOMY MTPOCTOPI MAPKETHHTOBA Ta PEKJIaMHA TEPMIHOJIOTIsI CTaHO-
BHUTh CKJIAJHY ¥ AMHAMIYHY CHCTEMY, 11O MOCTIHHO OHOBIIIOETHCS IIiJ] BIULIMBOM II00ai3aIliiHUX,
€KOHOMIYHHUX 1 TEXHOJIOTTYHUX IpoleciB. B aHIMTOMOBHOMY JIHCKYPCI ISl TEPMIHOCUCTEMA XapaKTe-
PHU3YETHCS 3HAYHOIO KUIBKICTIO HOBOYTBOPEHb, Oararo3HauHuX OAMHHILL, a0peBiaTyp 1 TEPMIHOJIOT1Y-
HUX CJIOBOCIIOJIYYEHb, IO CTBOPIOE ICTOTHI TPYAHOIII IS iX aJIEKBaTHOTO MEPEKIaTy YKPaiHCHKOO
MOBOI0. OJTHUM 3 OCHOBHHUX BHUKIIMKIB JUIs MEpeKIiazada € BUOip BiAMOBIAHOI cTpaTerii mepexiamny
3 ypaxyBaHHSIM KOHTEKCTY, CEMAaHTUYHOI NIMOWHM TEPMiHa, a TAKOXK BIIMIHHOCTEH y crtocodax tep-
MIHOTBOPEHHS B aHIJIIMCHKIN Ta YKpaiHChKI MOBax. 30KpeMa, J0BeIeHO €(heKTHBHICTh TaKUX Iepe-
KJIa/Ial[bKUX MTPUIOMIB, SIK KaJbKyBaHHS, TPAHCIITepallis, KOHTEKCTyallbHa 3aMiHa Ta BUKOPUCTAHHS
JIEKCUYHUX €KBIBAJICHTIB. YCINIIIHE 3aCTOCYBAHHS 3a3HAYCHHX MPUHAOMIB BUMara€ BHCOKOTO PiBHS
MOBHOI Ta Mpo¢eciiiHOi KOMIETEHTHOCTI, BOJIOIIHHS CIEIiajli30BaHOI0 TEPMIHOJIOTIE0, (POHOBUMH
3HAHHSMH Ta HAaBUYKAMU aHAIITUYHOTO MUCIEHHS. OcoONMMBYy yBary BapToO NPUIUIATH TEPEKIATy
aOpeBiatyp, 6arato 3 sSIKUX € OMOHIMIYHUMHU ¥ HAOyBalOTh PI3HOTO 3HAYEHHS 3aJIKHO BiI chepu
BKUBAHHS. IX ajeKBaTHe TIyMaueHHs MOXUIMBE JIUIIE 332 YMOBU TOYHOTO BH3HAYEHHS KOHTEKCTY
¢dynkuionyBanHsa. KpiMm Toro, okpemi TepMiHU-CIIOBOCIIONYYEHHS, TTOTIPHU HASIBHICTD YCTaJCHUX BiJI-
MOBIJIHUKIB, HE JOIMYCKAIOTh OYKBAJILHOTO MEPEKIaay Yepe3 CTPYKTYPHO-CEMAaHTHUYHI PO301KHOCTI
MI’)K MOBaMHU.

OT1xe, SIKICHHH MEepeKIIa]l MApKETHHTOBOI Ta PEKJIaMHOT TEPMIHOJIOTI repeadavae He JUIIe BOJIO-
JIHHS MOBHHUMH 3aco0aMu, a ¥ YMIHHS OpPIEHTYBATUCS y MPOPECIMHOMY KOHTEHTI, IO IMiAKPECITIOE
AKTyaJIBHICTh AOCIIDKEHHS 1i€l mpobaemMaTrku /i (axoBoi MiArOTOBKU Mepekiiaaadi. Pesynprarn
aHaJi3y MiATBEPKYIOTh JOIUIBHICTE CHCTEMHOTO ITiIX0MY JI0 OINpaIfOBaHHS TEPMIHOCUCTEMH Map-
KETHHTY ¥ peKJIaMH B TEOPETUYHOMY Ta PAKTUIHOMY acCIleKTaX MepeKiIa03HaBCTBa.
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Ileposa C. B., Ilepenaas /I. O. AHII10MOBHI TepMiHH B rajy3i MapKeTHHIY: Npo0JeMHu Bil-
TBOPEHHS YKPAIHCHKOI MOBOIO

VY crarTi 3A1lCHEHO KOMIUIEKCHUH aHajii3 MpoOjieM Mepekiaay aHIIIOMOBHOI TepMIHOJIOTII Y
chepl MapKeTHUHTY Ta PEKJIIaMHU YKpaiHCHKOIO MOBOIO B KOHTEKCTI riobamizailii KOMyHIKaTHBHOTO
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MPOCTOPY Ta aKTHBHOT'O 3aII03UYEHHS aHITIOMOBHUX OJJMHHIIb Y IPOQECiifHY JIEKCHKY. AKIICHTOBAHO
yBary Ha CTPyKTYPHO-CEMAaHTUYHHX XapaKTCPUCTHKAX aHIIIOMOBHHUX TEPMiHIB, Cepell IKUX 3HAUHY
YaCTUHY CTaHOBJIATH aOpeBiaTypu, OaraTOKOMIIOHEHTHI CIIOBOCIIOJIYYCHHS, ITOJIICEMaHTHYHI
OJIMHUIII Ta cremiaii3oBaHi ¢paszeonorisaMu. ¥ poOOTI OOIPYHTOBAHO JOIIIBHICTh BUKOPUCTAHHS
PI3HUX MepeKIagalbKUX CTpaTeriid 1 MpUioMiB, 30KpeMa KaJIbKyBaHHS, TpaHCIITepallii, OMMCcOBOTO
nepeKiiaay, 3aCTOCYBaHHS JIGKCHYHUX CEKBIBAJICHTIB Ta KOHTEKCTyaJbHUX 3aMiH. OKpemy yBary
MPUALICHO OMOHIMIT abpeBiaTyp Ta HEOOX1THOCTI IMIMOOKOTO aHai3y KOHTEKCTY JUIsl 3a0e3MeYeHHS
TOYHOTO BIJITBOPCHHS 3HaueHHS TepMiHa. [IpoaHani3oBaHO NPHKIAAH TEPEKIAay AaKTyaJbHUX
TEPMIiHIB 1 KOHIICTITIB, MOIIMPEHUX Y MDKHAPOJHOMY MapKETHHTOBOMY AHMCKYPCl, 3 ypaxyBaHHSIM
cnieniiky X GyHKIIIOHYBaHHS B aHIJIOMOBHOMY cepenoBuili. J{oBeaeHo, mo epexkTuBHMI IEpeKIal
MapKeTHHIOBOI TEPMIiHOJIOTiI MOTpedye BHUCOKOTo piBHSA MHpodeciiiHol MiAroTOBKM NepeKiaaaya,
TMOOKUX 3HAaHb MPEAMETHOI rajay3i, pO3yMiHHS MDKMOBHHUX 1 MDKKYJIBTYPHHX OCOOJHMBOCTEH
KOMYHIKaIlii, a TAaKO BOJIOAIHHS Cy49aCHUMH MOBHUMH TPaHCHOPMAIITHUMU TEXHOJIOT1SIMH. 3p00JIEHO
BHCHOBOK PO HEOOXI1HICTh CUCTEMHOTO ITAXOAY J0 BUBYEHHS MAapPKETUHTOBOI TEPMIHOCHCTEMH B
Me)Kax IMepeKIIao3HaBCTBA Ta BIOCKOHAJICHHS METOAMK IMiJrOTOBKH (DaxiBIliB, 3MaTHUX aJCKBATHO
MPAIIOBATH 3 TUHAMIYHHUMH TEPMIHOCHCTEMAaMH TII00aTI30BaHOTO CBITY.

Knrouosi cnosa: MapkeTHHIOBa TEPMIHOJIOTISI, TEPEKJaj, aHIJIOMOBHI TEpPMiHHW, CTparerii
nepekiamy, TepMiHOCUCTEMA.

Perova S. V., Perepadia D. O. English terms in the field of marketing: problems of rendering
into Ukrainian

The article presents a comprehensive analysis of the challenges involved in translating English-
language terminology in the field of marketing and advertising into Ukrainian, within the context of
globalization and the active borrowing of English lexical units into professional discourse. The focus
is placed on the structural and semantic features of English marketing terms, many of which include
abbreviations, multi-word expressions, polysemous units, and specialized idiomatic constructions.
The paper substantiates the relevance and applicability of various translation strategies and
techniques, such as calquing, transliteration, descriptive translation, the use of lexical equivalents, and
contextual substitution. Special attention is given to the phenomenon of homonymous abbreviations
and the importance of in-depth contextual analysis for accurate meaning transfer. The study offers
examples of translating current marketing terms and concepts commonly used in international
discourse, with attention to their functioning in English-speaking environments. It is argued that
effective translation of marketing terminology requires a high level of professional training, deep
subject-matter knowledge, awareness of interlingual and intercultural communication features, and
competence in modern linguistic transformation tools. The article concludes by emphasizing the
need for a systematic approach to studying marketing terminology within translation studies and
the importance of improving training methods for specialists capable of working effectively with
dynamic terminological systems in a globalized world.

Key words: marketing terminology, translation, English terms, translation strategies, terminological
system.
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